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Investment Opportunity: Project Action

Project Action is a privately-owned Australian company with a successful record in injury prevention 
and productivity improvement in the workplace.

Introduction

 The Company has developed an automated risk assessment
technology.

 A patented Software as a Service (“SaaS”) solution saves
customers’ time and money lost, due to worker injury.

 The software communicates with wearable sensors, undertaking
data analysis using patented Consequential Scoring Algorithms.

 The automated risk scoring is unique providing immediate risk
reporting on a fast and simple to use App.

 The program has application across various industries involved in
manual handling, including mining and resources, manufacturing,
logistics, transport and construction.

Key Investment Highlights

 Generates annuity income from monthly portal fees which ensure long-term
customer retention.

 Reputable international client base including: Australia Post, BHP Billiton Mitsubishi
Alliance, Owens Illinois Glass, Woolworths, Aon and FMP (Bendix).

 More reliable and lower cost than competitors, or manual assessment methods -
with a lower cost entry point.

 Efficient automated reporting gives immediate feedback to employers and
employees.

 Immediate comparison of pre and post intervention, enabling verification of risk
reduction.

 Removes the requirement to have expensive consultants on site to identify risk.
Employers can undertake in-house assessments and verifications.

 Online portal retains data and reports on assessments and identified improvements,
acting as a training and compliance aid for the Employer

 Project Action is the only existing global market participant that
has a real-time risk analysis solution, making it unique and
differentiated from the rest of the market.

 A higher spec, lower cost offering than competitors.

Competitive Landscape
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 The graph shows actual revenue for Q2 FY20, and forecast revenue for the following quarters. The forecast is
based on conservative sales generated from existing US distributors recently appointed.

 1000 clients worldwide will result in $60m pa recurring revenue, a realistic target based on the global
opportunities being in the hundreds of thousands

Addressable Market and Key Financial Info

An Information Memorandum will be made available to interested parties upon executing a confidentiality
agreement and management presentations may be organised upon request

Contact

Brad Higgs
Partner
Tel: +61 (0) 9268 3300
Mob: +61 (0) 414 452 181
Email: brad.higgs@titanpartners.com.au
AFSL No: 427275

Hal Pritchard
Manager
Tel: +61 (0) 9268 3300
Mob: +61 (0) 421 531 431
Email: hal.pritchard@titanpartners.com.au
AFSL No: 427275

DISCLAIMER: This Fact Sheet has been prepared to enable an Interested Party to evaluate the potential Investment in the Company and upon the express understanding that it will be used only for that
purpose. The information contained in this document has been prepared in good faith by the Company and their financial advisors using information supplied by management of the Company and compiled by
Titan Partners Corporate Finance Pty Limited (“Titan Partners”). The document is intended to provide summary background information only and does not purport to make any recommendation upon which
you may reasonably rely without taking further independent financial and legal advice. Titan Partners assumes no obligation to update this document after it has been issued. Further this document does not
purport to contain all information the Recipient may require in an investigation of the Transaction. No warranty regarding the accuracy or completeness of the information is provided. All All opinions,
conclusions, forecasts or recommendations are reasonably held at the time of compilation but are subject to change without notice by Titan Partners. Titan Partners, its Directors, employees and agents
disclaim all liability (whether in negligence or otherwise) for any error, inaccuracy in, or omission from the information contained in this document or any loss or damage suffered by the recipient or any other
person directly or indirectly through relying upon the information. Any projections as to future events or other forward looking statements contained in this document represent best estimates only. These
forward looking statements and the operations and performance of the Business are subject to risks, uncertainties and assumptions that could cause actual events or results to differ materially from the
estimates or expectations expressed or implied by such statements. The Recipient acknowledges that these forward-looking statements may be based on assumptions, which may prove to be not correct. This
document does not take into account any person's investment objectives, financial situation and particular needs and any interested parties should obtain their own independent financial and legal advice prior
to making investment decisions. Titan Partners and their representatives may have financial interests in the outcome of a transaction involving the securities detailed within this report. Titan Partners
Corporate Finance Pty Limited is an independent corporate finance and advisory firm. Titan Partners Corporate Finance Pty Limited and its affiliates are not responsible or liable for any acts or omissions of
Titan Partners or any other member of Titan Partners and specifically disclaim any and all responsibility or liability for acts or omissions. Titan Partners Corporate Finance Pty Limited, ABN 38 177 095 636, is the
holder of an Australian Financial Services Licence – Number: 427275 for the provision of financial product advice for securities & derivatives.

Investment Opportunity

The Company is seeking to raise $2 million in the form of debenture, convertible note or direct equity investment
to accelerate its growth ambitions and fund the sales and marketing activities of the solution globally

1000 clients will 
lead to annuity 

revenues of 
$60m+

 Any business involved in manual handling is a potential
customer

 Increasing regulatory compliance and insurance premiums will
drive demand

 Manual handling injuries cost the Australian economy $28
billion every year, with 104,770 serious injury claims in
2015/16 alone
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